SOLARC

Product Overview

RightAngle

SolArc’s RightAngle integrated application suite has been the company’s flagship Supply and Trade
Management product since 1994. The software integrates trading, risk management, pricing, scheduling,
movement actualization, invoicing, interfacing to financial/ERP systems and settlement. RightAngle is
trusted by market-leading corporations across a wide range of vertical industries, including energy,
transportation, finance, aviation, agriculture and consumer goods around the globe.

SolArc RightAngle handles every aspect of the trading enterprise, from deal capture to scheduling,
operational accounting and risk management and provides robust reporting around those areas. SolArc
RightAngle creates the user’s accounting transactions and uses an account-code mapping process to route
them into the user’s financial accounting system.

In addition to using RightAngle to manage trading, refiner marketer and petrochemical customers use
SolArc RightAngle to manage price risk throughout their manufacturing processes. It allows them to
manage the volatility of supply and demand imbalances while sourcing feedstocks and manufacturing
intermediates and blended products. SolArc RightAngle’s risk analysis reporting tool also allows
companies to make the best use of their processing and refining assets and plan capacity utilization based
on optimizing margins throughout the entire processing or refining value chain.

The following SolArc products complement RightAngle:

RiskCenter

RiskCenter handles all of the needs of a risk manager or a chief risk officer at a corporate level, while
giving traders detailed and timely information about their tactical activities. Volumetric positions for spot
and forward months, valued and partially valued deals, profit and loss analysis and P&L shift analysis
give traders and commercial floor managers near-real-time information on where they stand. Rigorous
correlation and variance/covariance tools provide CRO’s with multiple ways to analyze (and handle) the
worst case scenario.

RiskCenter’s strengths include newly captured deals that hit the position reports for traders immediately;
mark-to-market snapshots run daily to give a full picture of probability; and Value at Risk (VaR)
scenarios run on demand to help CRO’s with worst-case planning.

CreditCenter

With the ever-increasing risk of corporate default, CreditCenter brings credit management to RightAngle.
CreditCenter integrates seamlessly into RightAngle to leverage all the high quality transactional data
generated by the system, ensuring that CreditCenter has a full picture of the activities going on across the
enterprise. It gives customers the flexibility to define new credit instruments and the rules about how
these instruments are applied to exposures. This empowers each company to customize CreditCenter to
meet its individual needs.

CreditCenter also assists credit managers with scoring of customers, both in automated ways —
downloading financial data from publishing houses — and in manual ways — for companies perhaps too



small to publish direct financial data. CreditCenter makes it easier to set up standard scoring rules and
apply them consistently across thousands of customers.

LogisticsCenter

Several of the industries SolArc serves accumulate a mountain of paperwork. With movements so
numerous, the processing required to check every bill of lading or fuel ticket, match every invoice
guantity to ticket quantity, and match every billed price to the original contract, would be labor-intensive.

Using LogisticsCenter, incoming fuel tickets or bill of lading data can be booked into actuals, matched
against the appropriate purchase/sale contract and priced automatically, within seconds of being received.
Also, the processing required to automatically book transactions, price them against the appropriate deal,
calculate the taxes and other costs and create the invoices is very complex. SolArc has worked closely
with a number of its customers to ensure that LogisticsCenter can be configured to match the
requirements of any business.

LeaseCenter

Many SolArc customers purchase crude oil at multiple leases and use commercial software and/or legacy
royalty systems to manage lease movements and pricing. LeaseCenter helps these customers efficiently
provide lease-level information to the Society of Risk Analysis (SRA) for inclusion in their trade
management processes.

LeaseCenter maximizes the control, flexibility and transparency over lease operations. It can track and
manage complex lease arrangements across the supply chain, update data for multiple leases, forecast
lease volumes and auto-match run tickets.



